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THE IMPACT OF INTEGRITY
Getting the job done is obviously an 
essential part of success in this busi-
ness when it comes to helping your 
clients buy or sell their properties.
 
But the way you do it is just as 
important … knowing that you did 
things the right way … and also 
knowing that your efforts will result 
in a continued, strong bond with 
your clients for their future needs. 
That’s one of the areas where Keara 
Hunter excels and focuses her 
energy, as well.
 
Lasting Impact

As a team leader and REALTOR® 
with the Keara Hunter Real Estate 
Team with Keller Williams Alabama 
Gulf Coast, Keara exemplifies the 
powerful impact that integrity has on 
the world around her.

“ I always want people to know that 
no matter what, I am going to do the 
right thing. Am I perfect? No. But if I 
make a mistake, I will work my hard-
est to fix it,” Keara emphasizes.
 
“It’s important for me that people 
know they can trust that I’m going to 
take care of things on their behalf.”
 
Making Moves in Life

Keara was born and raised in Virginia. 
After high school, she went on to 
Virginia Tech.
 
Once her collegiate career was 
complete, Keara moved to Michigan, 
where she worked for a large hotel.
 
“At my very first job, a huge part was 
prospecting to generate more busi-
ness for the hotel,” Keara recalls.
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“It was difficult. But looking back, it 
was a blessing in disguise because it 
taught me how to keep in touch with 
people, how to set reminders and all 
of the other skills that were involved, 
which are basically the same tech-
niques that I use in my real estate 
career today.”

The Start of Her  

Entrepreneurial Spark

Keara credits her parents for helping 
to foster her entrepreneurial spark.
 
“I grew up with that mentality. My mom 
was a stay-at-home mom, and my dad 
is an accomplished entrepreneur who 
worked hard his whole life. All along 
the way, I remember hearing my dad 
sharing quotes that helped to instill 
confidence in myself and knowing that 

I could be successful,” 
Keara remembers.
 
“Through time, my 
husband has been 
encouraging me for 
years to get my real 
estate license. After we 
moved here from Atlanta 
— in fact, on the day we 
moved here — I started 
real estate school.”
 
Passion Each Day

Keara has an undeni-
able passion and spark for her work 
in the business.
 
“I love jumping out of bed every 
morning between 4:30 a.m. and 
5 a.m., having a cup of coffee and 

setting up my day so that my day 
doesn’t run me … I’m in control of it,” 
Keara says.
 
“I love my clients and protecting 
them through the process … finding 

out as much informa-
tion as possible to help 
them reach their real 
estate goals.”
 
Serving with 

Communication

Keara has built a strong 
reputation for getting 
things done the right 
way. Through that, a 
big part of her pro-
cess is her extreme 
focus on ongoing 
communications.
 
“When you’re buying 
and/or selling a house, 
there is so much plan-
ning that goes into it, 
with packing, moving, 
organizing the kids, 
etc.,” she says. “So I try 
to make it as seamless 
as it possibly can be.”
 
A big point of pride 
for Keara is her team. 
She beams as she talks 
about the group of 
professionals she has 
the honor of working 
with each day. Her team 
includes a marketing 
director, a buyer’s 
agent, a commercial real 
estate agent and trans-
action coordinators. 
 
“There is no way we 
could pull in numbers 
like we have without this 
powerhouse real estate 
team. It takes a village. 
I am incredibly thankful 
for them every day.”
 
The results of their 
combined work have 
been remarkable. In 
fact, in 2021, Keara and 
her team recorded over 
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$36 million in sales volume and are on 
track to surpass that number in 2022.

Family Fulfillment

Keara cherishes time with her hus-
band, Jamie and their two children: 
Logan, 6 and Brynn, 4. 

In her free time, Keara loves yoga and 
being on the water with her family. If I 
am not with clients, then I am probably 
on a boat with my husband and kids 
somewhere to refuel and rejuvenate. 

When it comes to giving back, 
Keara also likes to be plugged in and 
engaged in the community in a variety 
of ways, including sponsoring local 
school events, local athletic teams 
and supporting local businesses. 

With each step Keara takes, she 
remembers the lessons she learned 
watching her parents working hard 
and doing right by those around them. 
Today, she continues that legacy 
for her clients, team members and 
community … exemplifying the true 
impact of integrity on the world.

For questions or comments about 

this article, contact Keara at 703-919-

2632 or kearahunter@kw.com.

I love jumping out of bed every morning between 4:30 a.m. 
and 5 a.m., having a cup of coffee and setting up my day so 
that my day doesn’t run me … I’m in control of it.
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